
How good is your negotiating?  Answer these 10 simple questions.

NEGOTIATING WITH
INVESTORS

The unvarnished truth:
Just because you have a great idea into which you've poured your heart and soul doesn’t 
mean people are going to throw money at you to help grow your business.

The reality of how investors think:
The bottom line is that investors want to make money, so they’ll want a clear vision of 
how your business helps them do so.  

Rack up some measurable sales early in the game.Rack up some measurable sales early in the game. Many new entrepreneurs 
want everything to be picture perfect and have their funding in the bank before 
they start selling; it should actually be the other way around. An investor will 
always want to know your sales history – if there’s no interest in your product, 
it’s usually not going to be a good investment for them.

Patents are an investor’s best friend.Patents are an investor’s best friend.  Most small business owners 
are passionate about their brand/trademark, but most investors 
won't consider your brand a valuable protection against your 
competition.  

Don’t be greedyDon’t be greedy. It’s unrealistic to think an investor is going to be 
excited about 10% ownership in an overvalued company. In fact, 
most individual investors will want control, if not an equal 
partnership. 

Don't forget that you may already know potential investors. Don't forget that you may already know potential investors. 
Family, friends, previous business partners and even banks may all be 
sources of funding, but they’ll also want want a clear, believable plan 
for getting their money back (with upside potential, of course).  Have 
a clear plan for what you will do with an investor’s assistance and 
you’re much more likely to come away with win.

Are you ready to face the sharks? Are you ready to face the sharks? Answer the 10 questions on the 
next page to see if your business would be attractive to investors



to see if your negotiation skills can hold up under fire.


	Negotiation FRONT
	Negotiation BACK copy

